
Voyantic Marketing Partnership Program for 
Machine Manufacturers

We know that RFID can be difficult to newcomers. Voyantic helps machine manufacturers to excel 
in RFID by offering sales and marketing collaboration. 

The Voyantic Marketing Partnership Program enables the Partner to leverage Voyantic’s RFID expertise 
and use it in providing value for both the Partner and Partner’s customers. Through the Program 
Voyantic helps in communicating the value of Voyantic Tagsurance System to potential customers 
through sales support, demonstrations and materials, and provides the partner with  visibility on the 
Voyantic website. 
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Partner Name:  ________________________________________ hereby join the Voyantic Marketing Partnership Program

Company address:________________________________________________________________________________________________________________

Company website:________________________________________________________________________________________________________________

Place and date:

____________________________________________________________

Signed by name and title:

_________________________________________________________________ 

Partner or Voyantic may terminate the participation to the Program at any time.

Program contact at Voyantic: Mrs. Hannele Koutsoukou, Marketing Manager,  marketing@voyantic.com. 

1. Permission to include Partner name and logo to Voyantic web-site with links 
to Partner’s own website.

2. Permission to share Voyantic web-site link with partner logo, and possible 
solutions brief in Voyantic’s marketing and sales communication.

3. To include the Voyantic Logo with link to Voyantic web-site (and the joint 
solution brief) on a relevant page(s) on Partner website.

 

WHAT WE REQUEST

1. Joint Solution Brief 
We will prepare a joint solution brief describing the integration of the Voyantic 
quality testing solution in the Partner machines.  

The first version of the solution brief will be produced by Voyantic based on the 
information received from the Partner. The Solution brief is not published, without 
approval from the Partner. 

2. Online Visibility
We will include the Partner company introduction and product information on the 
Voyantic website, with links to Partner’s own website.

3. Sales Tools and Training
Get access to Voyantic sales materials with a ready presentation and sales and 
technical documentation

We also offer online training for Partner sales team on request.

4. Demo and Event Support
We offer the possibility to book online demonstrations provided by Voyantic to 
support partners’ sales process (Online demo from Voyantic’s showroom).

You will also have an opportunity to apply for a loaner Voyantic Tagsurance 3 demo 
system for your demo machines, for tradeshows and showrooms, free-of-charge.

WHAT IS INCLUDED 
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